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City of Shelton Civic Center: Shelton, WA - RSVP

Washington is the most trade oriented state in the nation. The value of Washington’s exports is the
fourth-largest in the United States and Washington leads all states in exports per capita, but only three
percent of Washington companies export. This means that large companies account for nearly all the
value of our state’s exports.

However, this large-company activity benefits small- and medium-sized businesses. It has created a
well-developed infrastructure that smaller companies can use to their advantage.

Washington is a well-known center of international trade, with strong connections overseas. It has air
and sea links, and a community of experienced trade professionals — bankers, lawyers, freight Another
resource is our Seattle-based program staff. Our program managers specialize in certain industrial
sectors: aerospace and marine; education and training; medical equipment and biotech; information
and communications technology; wood products and building materials; and industrial machinery and
equipment; but we will help any Washington business.

CTED also has regionally based staff available, including your local contact in the Olympic Peninsula,
Lynn Longan (lynnl@cted.wa.gov, 360-427-2080).

Wherever you decide to export, ultimately you want to get paid for your product, and the Export
Finance Assistance Center of Washington (EFACW) is a resource available for reducing foreign payment
risk. The center educates and counsels small- and medium-sized businesses on all aspects of export
finance.  This includes everything from assessing a foreign buyer’s credit worthiness to payment
mechanisms, and risk mitigation through insurance or commercial and stand-by letters of credit.  EFACW
is also a local partner with the U.S. Export-Import (ExIm) Bank, and can provide counseling on the
working capital guarantee program for exporters and the medium-term guarantee program designed to
provide financing to overseas buyers of U.S. exports.
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